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LIZ RHODES

Considered as one of the Bay Area's most respected realtors, Liz Rhodes 
has assisted real estate buyers and sellers throughout the Peninsula and 
Silicon Valley for more than a decade. Her services cater to properties 
in a variety of local cities, including Palo Alto, Atherton, Menlo Park, 
Woodside, Portola Valley, Burlingame, Hillsborough, Belmont, San Carlos, 
San Mateo, Los Altos, Mountain View, Cupertino, Sunnyvale, Campbell, 
Saratoga and Los Gatos. Liz has a vast knowledge of these local markets 
and a wealth of real estate experience to share with her clients along 
with her expertise during the buying or selling process.

Liz's successes are as diverse as selling estates in Woodside and 
Saratoga to helping first-time buyers find their first home. She recognizes 
the unique qualities of each individual client and seeks to create a lasting 
relationship. Her goal is to be the client's realtor for the long term, from 
their first Bay Area home to every subsequent one.

As a lifelong Peninsula resident, Liz combines her vast knowledge of 
the area with her keen sense of finding exactly what her clients want. 
Real estate markets fluctuate and trends change, but one thing remains 
constant... Liz's goals are driven by client satisfaction, not by sales quotas.

Liz Rhodes is part of the Compass family and a member of various 
professional Realtor associations, including the Silicon Valley Association 
of Realtors, the National Association of Realtors and the California 
Association of Realtors.
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Appraisal Contingency

Assessment of the property’s 
market value, for the purpose
of obtaining a mortgage
and performed by a
licensed appraiser.

Assessed Value

Value placed upon property for 
property tax purposes by the 
Tax Collector.

Closing Costs

Expenses incidental to a sale of 
real estate, such as loan fees, 
appraisal fees, title insurance 
and escrow fees.

The statement which lists the 
financial settlement between 
Buyer & Seller, and the costs 
each must pay.

Closing Statement

Certain criteria that have to be 
met in order to finalize the sale.

A mortgage or Deed of Trust 
not obtained under a 
government insured program 
such as FHA or VA.

Conventional Mortgage

Credit

Money given to a buyer from a 
seller through escrow or closing.

Closing Costs

A neutral third party that 
handles the transfer of any 
money during the sale of a 
home from initial deposit to 
final funding and closing.

Earnest Money Deposit

Buyers in California usually 
deposit 3% of the purchase price 
to show that the buyer is serious 
about purchasing the home. It is 
usually refundable in the event a 
contingency in the sales contract 
cannot be met.

Fixed Rate Mortgage

A loan on which the interest 
rate and monthly payment do 
not change.

Home Warranty

A policy that covers certain 
repairs (e.g. plumbing/heating) of 
a newly purchased home for a 
period of time, typically one year.

Preliminary Title Report

A report showing the condition 
of title before a sale or loan 
transaction. After completion 
of the transaction, a new title 
insurance policy will be issued.

Title Insurance

Insurance to protect the buyer 
and lender against losses arising 
from disputes over the ownership 
of a property.

Recording Fees

Money paid to the lender for 
recording a home sale with the 
local authorities, thereby making 
it part of the public records.

KEY TERMS



THE PRO CESS

Find an Agent

Set up a time to sit down with 
your agent to discuss the 
neighborhoods you’re considering 
and can help guide your search.

01

02
Before beginning your search, 
your first step is to get pre-
approved for a mortgage loan 
(unless you will be paying the full 
price of your home in cash). Your 
agent can connect you to a 
mortgage broker. Based on your 
income and credit history, the 
mortgage broker will determine 
how much a bank will lend you, 
which will help determine the 
price range for your search.

Get Pre-Approved

Visit Properties

Now is the time to consider 
your ideal home’s location 
and amenities. You will attend 
viewings and open houses 
spanning a range of areas 
and property types. 
Additionally, your agent will 
activate notifications for 
exclusive Coming Soon and 
Off-Market properties as they 
hit the market.

03 04

Once you identify a home you 
like, you can put in an offer, 
which is an agreement to pay a 
certain price for the home. This 
offer is packaged with a Proof of 
Funds (POF) and Pre-Approval 
Letter. Note: if your offer is lower 
than the list price or with terms 
not acceptable to the seller, the 
seller will likely return with a 
counter-offer price or acceptable 
terms, which you can accept, 
reject, or make another counter 
offer. Your agent will provide 
advice throughout.

Packaging and
Submitting Offers



Escrow Process

(Life of an Escrow: 21 & 30 day 
escrow period)
 
Day 1 Once an offer is accepted, 
escrow is officially open and the 
clock begins on contingencies*
 
Day 2 Contact your insurance 
agent for homeowners coverage
 
Day 3 Initial deposit is due per 
terms of agreement
 
Day 1-7 Seller delivers 
disclosures to buyer. Buyer 
performs inspections (Step 6)
 
Step 1-10 Loan is in underwriting 
and appraisal occurs (Step 7)
 
Day 7-21 Seller signs grant deed 
and staging is removed, if any 
(Step 7)
 
Day 14-30 End of Escrow - 
Within final week of escrow 
period, buyer signs loan and 
closing documents and wires in 
closing funds (Step 10)
 
Day 20-30 Loan funds and 
escrow closes (recordation)

05 06

It is the buyer’s duty to select all 
desired inspections and 
determine the overall condition 
of the property within the 
agreed timeline and contractual 
contingencies. Buyer will also 
review the disclosures and 
preliminary title report. You may 
approve or negotiate 
credits/repairs. Prior to closing, 
remember to schedule a final 
walk-thru of the property to 
verify property is still in 
acceptable condition and any 
negotiated repairs were done.

Home Inspections: Review 
Disclosures, Reports & 
Repairs

07
Organize an appraisal with your 
bank. Your completed mortgage 
application with all supporting 
documentation should be 
submitted to your chosen lender 
upon receipt of the fully signed 
Purchase Agreement. The bank 
then issues loan approval. 
Consequently, the buyer wires 
the closing funds with the 
homeowner’s insurance in place, 
and then the loan will be funded 
with clearance to close.

Loan, Appraisal, & Closing

Welcome Home!

Congratulations! You are now a 
homeowner.

08



WHY COMPASS?

Collections lets you compare multiple 
properties—their size, neighborhood, amenities
—within a visual workspace. Monitor market 
activity in real time, stay in constant contact 
with your agent, and invite collaborators to 
join in on the discussion.

Loan, Appraisal, & Closing

Search

Compass Search lets your agent filter and 
sort by a wide range of features and 
amenities. Plus, discover exclusive Compass 
listings you won’t find anywhere else and 
receive real-time notifications of new homes 
with customized Saved Searches!

Compass Bridge Loan Services provides access 
to competitive rates and dedicated support 
from industry-leading lenders, with the exclusive 
option to get up to six months of your bridge 
loan payments fronted when you sell your home 
with a Compass agent.

Bridge Loan Services

What buyer isn’t looking for an edge over the 
competition? Browse unique properties that 
are only viewable on Compass.com with your 
agent and discover your future home before it 
hits the market.

Coming Soon

Compass Tools & Programs to 
Help You Find Your Next Home



COMMON WAYS AGENTS CAN 
SUPPORT THEIR BUYERS

Finding and arranging financing
 
Determining how much the home buyer 
can afford
 
Negotiating the terms of sale
 
Finding the right home to purchase
 
Paperwork

Price negotiations
 
Determining what comparable homes are 
selling for
 
Finding renters for the buyer’s property
 
Teaching more about the neighborhood or 
area (restaurants, schools, parks, public 
transportation)



FINANCING YOUR PURCHASE

Why get pre-approved?

The home loan process

Things NOT to do when applying for a home loan

The underwriter reviews your laon

Components of a mortgage

How do lenders qualify buyers?



FINANCING YOUR PURCHASE
Why get pre-approved

Pre-approval is different from pre-qualifying, as it is a full loan approval 
instead of an opinion letter. It is recommended to get pre-approval before 
looking at homes. Finding out what you qualify for will help you look in 
the right price range



FINANCING YOUR PURCHASE
The home loan process



FINANCING YOUR PURCHASE
Things you should NOT do when applying for a home loan

Below are a list of things to steer clear of when seeking to obtain financ-
ing for a home. The following items may be detrimental when trying to 
move forward with the loan process.



FINANCING YOUR PURCHASE
The underwriter reviews your loan



FINANCING YOUR PURCHASE
Components of a mortgage



FINANCING YOUR PURCHASE
How do lenders qualify borrowers



BU YING PRO CESS

Flow of a Real Estate Transaction

Your Property Search

Types of Ownership/Vesting

Disclosures

Making the Offer

Escrow



BU YING PRO CESS
Property types



BU YING PRO CESS
The flow of a real estate transaction



BU YING PRO CESS
Disclosures

In the Bay Area, it’s typical for the listing agent to provide a general 
disclosure package to all serious buyers. This is your opportunity to review 
general information about the property prior to writing an offer. It is 
required that the sellers and agent disclose everything they know about 
the property and that you are aware of anything that might affect your 
decision to purchase the property. 



BU YING PRO CESS
Making the offer



BU YING PRO CESS
Escrow



BU YING PRO CESS
What happens during escrow?

The escrow period gives all parties involved the time needed to comply 
with the terms of the offer and prepare the transfer of title from the seller 
to the buyer. During this period, you do several things, all of which your 
agent will help you with:  
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About

National Rank
In just six years, Compass has swiftly ascended to become
the nation's #3 brokerage by volume and the #1 largest
independently owned brokerage.*

*Compass 2019 sales volume is reflective of partnership with 
Pacific Union and Alain Pinel. Source: REAL Trends 2019

#1
Largest 
Independent 
real estate 
brokerage*

#3
Real estate 
brokerage in 
the nation

Discovering Compass

“...We longed to find the perfect house, but didn’t know if that 
was even possible. Liz helped us decide what we wanted to 
do and worked tirelessly to make what we wanted happen” - 
STEPHANIE FINANDER

“...thank you so much for all your help. As difficult and 
frustrating as things got, you always kept a positive outlook 
and kept us smiling.” - JOY & ALBERT GHAMGOSAR

“You did an excellent job navigating me through a smooth 
sailing selling process.”
- PAMELA PIANCENTE

“We both felt very comfortable with you and your trusted 
decisions and great integrity. Thank you so much. We love our 
new house.”- STEVE & RACHEL COOKE

“Thank you from the bottom of our hearts for allowing us the 
opportunity to own our first home...we strongly believe we were 
only able to get this due to your expertise and charm.”
- ELIZABETH & GORDON

“Lizbeth is very friendly, responsive and knowledgeable 
about the real estate market. We thoroughly enjoyed working 
with you during the sale of our house. We appreciated your 
professionalism and attention to all the many details.” 
- JOHN DOWNIE

“Lizbeth demonstrated business and professional skills that 
were nothing short of exceptional.” 
- CARLA DAGNONE

“A testament to her professionalism and her ability to meet her 
customer’s needs is underscored by the fact that in this highly 
competitive and often frustrating housing market, our home 
search process was, quite simply, painless and straightforward.”
- BRENT REMAI

“It’s because of you that we can enjoy our family and friends in 
a warm and comfortable surrounding.” 
- HECTOR & LAURIE MEDINA

DRE#01179852  ∙  650-722-3000  ∙  liz@lizrhodes.com  ∙  www.lizrhodes.com



“...a pleasure working with you throughout this crazy market and 
finally winning a bid and now having this lovely home. Thank you 
for initiating us into the ‘clan of homeowners’. We appreciate 
your diligent efforts, patiently answering our questions and 
concerns.” 
- JULIA & DAN

“Thank you very much for all your help in selling our townhouse. 
I think we sold it faster and for more money because of all your 
hard work.” 
- RON HAWLEY

“Liz did a fantastic job! We will refer her to friends and will 
definitely use her for our next move.” 
- YAEL STUART

“Working with Liz was very enlightening and pleasurable. She 
took time to educate us on local property values, market trends, 
and on the specific home improvements that would maximize 
the return on our investment. The improvements took nearly six 
months to complete, and during this time Liz was very supportive 
and professional.” 
- MICHAEL AND MARILYN CLARK

“Liz came highly referred to my sister, and as soon as I had the 
opportunity to meet with her myself, I immediately understood 
why she came so highly referred. She’s a true professional in 
every sense of the word, and both my sister and I found her 
to be truly a pleasure to work with. She has many years of 
experience as a top Realtor. We found her to be extremely 
ethical, transparent and easy to communicate with, not to 
mention the fact that she’s a seasoned professional who takes 
great pride in providing her clients with the best service. We 
were thrilled with the staging company that she works with; they 
did an absolutely stellar job and it was absolutely gorgeous. She 
also has a great team of contractors that did a stellar job when it 
came to remodeling and upgrading the condo so that it showed 
beautifully.” 
- SHERRI KROW
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Service That Continues After the Sale.

 
I devote myself to serving the needs of my clients before, during and 
after each sale. Instead of disappearing after the closing, you can 
expect me to keep in touch. I will send you valuable information each 
month, and will also call from time to time just to check in and see if 
you need anything.

Why I Work By Referral
When it comes to finding a great service provider, there is nothing like getting a referral from 
someone you know and trust who has used that provider and received great service. That’s why 
I choose to work by referral. Trust is a big deal, especially when it comes to the professional you 
choose to handle the largest purchase you’ll ever make — the purchase (or sale) of a home. Here 

are the benefits to you:

Service That Will Exceed  
Your Expectations.

I know that I must earn your 
future referrals, so I aim to 
exceed your expectations. 
I have a vested interest in 
making sure that you are 
completely satisfied at the end 
of our transaction together. I 
want you to be so “fired-up” 
that you can’t wait to tell your 
friends and family about me 
and the fantastic service you 
received! When you come 
across an opportunity, I’d 
appreciate you referring me 
to great people like yourself, 
who would benefit from the 
excellent service and personal 
attention I provide.

More Time  
to Serve You.

Unlike many real estate agents, 
my primary source of new 
business is referrals from people 
who know and trust me. That 
means I don’t have to spend time 
prospecting for new business 
and promoting myself. This 
allows me to dedicate myself 
fully to the activities that benefit 
you most and deliver truly 
exceptional service.

©  2020 Buffini & Company. All Rights Reserved. Used by Permission. RMMK STARTER  S

Working by referral is all about 
trust. And let’s face it, when 
we’re seeking a service, we look 
for someone we can trust.



What Can I Do for You?
Before, During and After the Sale
There are many ways I can be of service to you outside of an 

active real estate transaction, so please don’t hesitate to call.

Rely on My List of Pros

Consider me your source of referrals for all types of businesses, 
whether related to real estate or not. I have partnered with  
competent professionals who would be happy to serve you:

Oh, by the way®... 
I’m never too busy 
for your referrals.

Transaction 
Related

Lenders, legal professionals, 
closing agents, home inspectors, 
pest control services, insurance 
agents (home, auto, health), 
movers

Home Repairs and 
Improvements

Handymen, general 
contractors, interior designers, 
roofers, painters, flooring 
installers, plumbing/electrical/
HVAC specialists

Other Business 
Professionals

Financial planners, tax advisors, 
doctors, dentists

Landscape/ 
Maintenance

Yard and pool services, house 
cleaners, window washers

If you need a referral to a provider 
that is not mentioned here, feel 
free to ask; I may know just the 
person you’re looking for!

Real Estate News  
You Can Use 

I can provide you with up-
to-date information and 
statistics on local market 
conditions, which can differ 
substantially from national 
market conditions and 
what you hear in the media. 
 
Maximize Resale 
Potential

Feel free to ask for 
specific advice on 
home maintenance, or 
suggestions for upgrades 
that will enhance your 
property’s resale value. 
 
Community  
Insight

I’m always happy to provide 
information on community 
amenities such as parks, 
schools and trails, or even 
local special events. 
 
Let’s Talk  
Market Value

Request a market analysis 
to estimate your home’s 
current value for the 
purpose of an actual 
or potential real estate 
transaction. I’m also 
available to discuss issues 
or new developments in 
the community that could 
affect property values. 
 
Help Whenever  
You Need It

I can help you or a family 
member secure the 
services of a like-minded 
real estate professional in 
another part of the country.







HOME  WARRANT Y  PL AN CALIFORNIA

UNCOMPROMISING
PROTECTION
for the place you call HOME

Rekey Service included  
for Home Buyer

Undetectable pre-existing conditions 
for Home Buyer

No dollar limit for 
refrigerant replacement

2-year plans available!

Plans from only $325

NHSCA
Company Code

12H424



Think of your systems and appliances like the 

heartbeat of your home, working in the background 

to support your lifestyle. When they malfunction, you 

can rest easy knowing that we are there for you  

with comprehensive repair and replacement coverage.

Safeguard what matters most with a home warranty 

from Old Republic Home Protection. Every home 

is unique, which is why we offer plans that can be 

custom-fit to meet the specific needs of home sellers 

and buyers.

Home seller benefits

• Homes may sell faster and for a higher price

• Attract better offers and increase buyer confidence

• Provide after-sale liability protection

Home buyer benefits

• Request service 24 hours a day, 365 days a year

• Peace of mind knowing you’re protected against 

unexpected home repair costs

• Our network of service providers takes the 

guesswork out of choosing a technician

What is a Home Warranty?

While you’re building a lifetime of memories, Old Republic Home Protection keeps your home 

protected with our comprehensive home warranty plans.

Home
is where the
heart is.

ORDER TODAY AT ORHP.COM OR CALL 800.445.6999  |  REQUEST SERVICE AT ORHP.COM/HOC OR CALL 800.972.5985

Home Warranty Advantages

Learn more at orhp.com.

Reduce stress, save time
Let us find an experienced technician 

for you, so you can focus on more 

important things.

We're always open!
When a covered item fails,  

request service online or by 

phone. Anytime. Day or night.

Protect your budget 
Save money on the repair or 

replacement of your covered  

home system and appliances.





2021 CALIFORNIA CUSTOMARY PRACTICES 

Strength  |  Expertise  |  Service

170 Years & Beyond

COUNTY WEBSITE
 

ESCROW CHARGES  TITLE FEE  
OWNER'S POLICY)

COUNTY TRANSFER TAX 
TAX PER THOUSAND

CITY TRANSFER TAX  
TAX PER THOUSAND or Percentage of Purchase Price

Alameda www.co.alameda.ca.us Buyer Buyer Seller   $1.10 Split - Buyer/Seller: 
Alameda $12.00 | Albany $15.00 | Berkeley $15.00 for Purchase Price up 

to $1.5 million, 2.5% over $1.5 million | Emeryville $12.00 |  
Hayward $8.50 | Oakland 1% of Purchase Price up to $300,000, 1.5% 
for $300,001 to $2 million, 1.75% over $2 million and up to $5 million, 

2.5% over $5 million | Piedmont $13.00 | San Leandro - $11.00

Alpine www.co.alpine.ca.us Split  Buyer/Seller Buyer Seller   $1.10

Amador www.co.amador.ca.us Split Buyer/Seller Buyer Seller   $1.10

Butte www.buttecounty.net Split  Buyer/Seller Split  Buyer/Seller Seller   $1.10

Calaveras www.co.calaveras.ca.us/cc Split  Buyer/Seller Split  Buyer/Seller Seller   $1.10

Colusa www.colusacountyclerk.
com

Split  Buyer/Seller Split Buyer/Seller Seller   $1.10

Contra Costa www.co.contra costa.ca.us Buyer Buyer Seller   $1.10 Split   Buyer/Seller 
Richmond $100 to $999,999 = 0.7% of purchase price, $1,000,000 to 

$2,999,999 = 1.25% of purchase price, $ 3,000,000 to $9,999,999 = 2.5% 
of purchase price, $10,000,000 and above = 3% of purchase price | 

El Cerrito $12.00

Del Norte www.co.del norte.ca.us Split  Buyer/Seller Split  Buyer/Seller Seller   $1.10

El Dorado www.co.el dorado.ca.us Split  Buyer/Seller Split  Buyer/Seller Seller   $1.10

Fresno www.co.fresno.ca.us Split  Buyer/Seller Seller Seller   $1.10

Glenn  www.countyofglenn.net Split  Buyer/Seller Split  Buyer/Seller Seller   $1.10

Humboldt www.co.humboldt.ca.us Split Buyer/Seller Seller Seller   $1.10

Imperial www.co.imperial.ca.us Split Buyer/Seller Split  Buyer/Seller Seller   $1.10

Inyo www.inyocounty.us Split  Buyer/Seller Seller Seller   $1.10

Kern www.co.kern.ca.us Split  Buyer/Seller Seller Split: 
Ridgecrest

Seller   $1.10

Kings www.countyofkings.com Split  Buyer/Seller Seller Seller   $1.10

Lake www.co.lake.ca.us Buyer Buyer Seller   $1.10

Lassen www.lassencounty.org Split  Buyer/Seller Split  Buyer/Seller Seller   $1.10

Los Angeles www.lacounty.gov Split  Buyer/Seller Seller Seller   $1.10 Seller Pays County - Culver City (effective 4/1/2021): 1.5% for 
$1,500,000 to $2,999,999, 3% for $3,000,000 to $9,999,999, 4% 
for $10M+ |  Los Angeles  $4.50 |  Pomona $2.20 |  Redondo Beach 
 $2.20 |    Santa Monica (effective 3/1/2021) $3.00/$1,000 up to 
$4,999,999, $6 / $1,000 for over $5M                   

Madera  www.madera county.com Split  Buyer/Seller Split  Buyer/Seller Seller   $1.10

Marin www.co.marin.ca.us Buyer Buyer Seller   $1.10 Seller Pays:   San Rafael $2.00  

Mariposa www.mariposacounty.org Split  Buyer/Seller Split  Buyer/Seller Seller   $1.10

Mendocino www.co.mendocino.ca.us Buyer Buyer Seller   $1.10

Merced www.co.merced.ca.us Split  Buyer/Seller Split  Buyer/Seller Seller   $1.10

Modoc www.modoccounty.us Split Buyer/Seller Seller Seller   $1.10

Mono www.monocounty.ca.gov Split  Buyer/Seller Seller Seller   $1.10

Monterey www.co.monterey.ca.us Split  Buyer/Seller Seller: Monterey 
| Peninsula | 

Salinas

Seller   $1.10

Napa www.countyofnapa.org Buyer Buyer Seller   $1.10

Nevada www.mynevadacounty.com Split  Buyer/Seller Split  Buyer/Seller Seller   $1.10



All closing costs contained in this brochure reflect customary practices within the state of California but Chicago 
Title Company makes no express or implied warranty regarding the information presented and assumes no 

responsibility for errors or omissions.  ©2020 Chicago Title Company. All Rights Reserved. Revised 12/2020.

COUNTY WEBSITE ESCROW CHARGES  TITLE FEES  
(OWNER'S POLICY))

COUNTY TRANSFER TAX 
TAX PER THOUSAND

CITY TRANSFER TAX  
TAX PER THOUSAND or Percentage of Purchase Price

Orange County www.ocgov.com Split  Buyer/Seller Seller Seller   $1.10

Placer www.placer.ca.gov Split Buyer/Seller Split  Buyer/Seller Seller   $1.10

Plumas www.countyofplumas.com Split  Buyer/Seller Seller Seller   $1.10

Riverside www.countyofriverside.us Split Buyer/Seller Seller Seller $1.10 Seller Pays:  Riverside $1.10  

Sacramento www.saccounty.net Seller Seller Seller   $1.10 Split  Buyer/Seller:  Sacramento $2.75

San Benito www.san benito.ca.us Seller Seller Seller   $1.10

San Bernardino  www.sbcounty.gov Split  Buyer/Seller Seller Seller   $1.10

San Diego www.sdcounty.ca.gov Split  Buyer/Seller Seller Seller   $1.10

San Francisco www.sfgov.org Buyer Buyer Included in  
City Transfer Tax

Seller Pays: 
$5.00 for less than $250,000,  $6.80 from $250,001 to $999,999, 

$7.50 from $1,000,000 to $4,999,999,
$22.50 from $5,000,000 to $9,999,999, 

$55.00 from $10,000,000 to $24,999,999, 
$60.00 for $25,000,000+

San Joaquin www.sjgov.org Split  Buyer/Seller Split  Buyer/Seller Seller   $1.10

San Luis 
Obispo

www.slocounty.ca.gov Split Buyer/Seller Seller Seller $1.10

San Mateo www.co.sanmateo.ca.us Buyer Buyer Seller   $1.10 Split  Buyer/Seller: San Mateo $5.00

Santa Barbara www.countyofsb.org Split  Buyer/Seller Seller Seller   $1.10

Santa Clara www.sccgov.org Seller Seller Seller   $1.10 Split Buyer/Seller:  Mountain View $3.30 | 
Palo Alto $3.30 | San Jose $3.30 

For San Jose: Effective 7/1/20 - In addition to the above, additional  
transfer tax applied on sales over $2 Million, based on full sales price: 

0.75% - $2,000,000 to $5,000,000
1.0% - $5,000,000.01 to $10,000,000            

1.5% - $10,000,000.01 and higher                 

Santa Cruz www.co.santa cruz.ca.us Split  Buyer/Seller Split  Buyer/Seller Seller   $1.10

Shasta www.co.shasta.ca.us Split  Buyer/Seller Seller   $1.10

Sierra www.sierracounty.ws Split  Buyer/Seller Seller   $1.10

Siskiyou www.co.siskiyou.ca.us Split  Buyer/Seller Split  Buyer/Seller Seller   $1.10

Solano www.solanocounty.com Buyer Buyer Seller   $1.10 Seller Pays:  Vallejo   $3.30  

Sonoma www.sonoma county.org Buyer Buyer Seller   $1.10 Seller Pays: Cotafi $1.90 |  
Petaluma $2.00 | Santa Rosa$2.00

Stanislaus www.stancounty.com Split Buyer/Seller Seller Pays except
Turlock (50/50)

Seller   $1.10

Sutter www.co.sutter.ca.us Split  Buyer/Seller Seller Seller   $1.10

Tehama www.co.tehama.ca.us Split  Buyer/Seller Split  Buyer/Seller Seller   $1.10

Trinity www.trinitycounty.org Split  Buyer/Seller Split  Buyer/Seller Seller   $1.10

Tulare www.co.tulare.ca.us Split  Buyer/Seller Seller Seller   $1.10

Tuolumne www.tuolumnecounty.
ca.gov

Split  Buyer/Seller Split  Buyer/Seller Seller   $1.10

Ventura www.countyofventura.org Split  Buyer/Seller Seller Seller   $1.10

Yolo www.yolocounty.org Buyer -  Davis 
Seller  - All Other

Buyer -  Davis 
Seller  - All Other

Seller   $1.10 Seller Pays: Woodland $1.10  

Yuba www.co.yuba.ca.us Split  Buyer/Seller Seller Seller   $1.10
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CITY ELECTRICITY/ FIRE GARBAGE                          LONG DISTANCE LOCAL POLICE TV WATER
GAS   PHONE CABLE

ATHERTON
PG&E (800)743-

5000
(650)688-8400 (650)592-2411

AT & T 
(800)222-0300

SPRINT 
(800)877-4646

AT & T 
(800)222-0300

(650)688-6500
COMCAST 

(866)817-3994
CA WATER 

(408)367-8200

BELMONT
PG&E (800)743-

5000
(650)802-4255 (650)592-2411

AT & T 
(800)222-0300

SPRINT 
(800)877-4646

AT & T 
(800)222-0300

(650)595-7400
COMCAST 

(866)945-2288
MID-PENN 

(650)591-8941

BRISBANE
PG&E (800)743-

5000
(650)991-8138 (650)589-4020

AT & T 
(800)222-0300

SPRINT 
(800)877-4646

AT & T 
(800)222-0300

(415)508-2170
DIRECT TV 

(800)937-9216
PUBLIC WKS 

(415)508-2130

BURLINGAME
PG&E (800)743-

5000
(650)558-7628 (650)592-2411

AT & T 
(800)222-0300

SPRINT 
(800)877-4646

AT & T 
(800)222-0300

(650)692-8440
RCN     

(800)746-4726
BURLINGAME 
(650)558-7210

COLMA
PG&E (800)743-

5000
(650)755-5666 (650)592-2411

AT & T 
(800)222-0300

SPRINT 
(800)877-4646

AT & T 
(800)222-0299

(650)997-8321
COMCAST 

(866)817-3994
DEPT OF WATER 

(650)991-8200

DALY CITY
PG&E (800)743-

5000
(650)991-8138 (650)756-1130

AT & T 
(800)222-0300

SPRINT 
(800)877-4646

AT & T 
(800)222-0299

(650)991-8119
COMCAST 

(866)817-3994
DEPT OF WATER 

(650)991-8200

EAST PALO ALTO
PG&E (800)743-

5000
(650)991-8138 (650)592-2411

AT & T 
(800)222-0300

SPRINT 
(800)877-4646

AT & T 
(800)222-0299

(650)853-3160
COMCAST 

(866)817-3994
PUBLIC WKS 

(650)853-3105

FOSTER CITY
PG&E (800)743-

5000
(650)286-3350 (650)592-2411

AT & T 
(800)222-0300

SPRINT 
(800)877-4646

AT & T 
(800)222-0299

(650)286-3300
COMCAST 

(800)945-2288
PUBLIC WKS 

(650)286-8140

HALF MOON BAY
PG&E (800)743-

5000
(650)726-5213 (650)592-5652

AT & T 
(800)222-0300

SPRINT 
(800)877-4646

AT & T 
(800)222-0299

(650)726-8288
COMCAST 

(866)817-3994
COASTSIDE 

(650)726-4405

HILLSBOROUGH
PG&E (800)743-

5000
(650)375-7422 (650)592-2411

AT & T 
(800)222-0300

SPRINT 
(800)877-4646

AT & T 
(800)222-0299

(650)375-7470
COMCAST 

(866)817-3994
PUBLIC WKS 

(650)375-7402

MENLO PARK
PG&E (800)743-

5000
(650)688-8400 (650)592-2411

AT & T 
(800)222-0300

SPRINT 
(800)877-4646

AT & T 
(800)222-0299

(650)330-6300
COMCAST 

(866)817-3994
CA WATER 

(408)367-8200

MILLBRAE
PG&E (800)743-

5000
(650)259-2400 (650)589-4020

AT & T 
(800)222-0300

SPRINT 
(800)877-4646

AT & T 
(800)222-0299

(650)259-2300
COMCAST 

(866)817-3994
MILLBRAE 

(650)259-2444

MONTARA
PG&E (800)743-

5000
(650)726-5213 (650)355-9000

AT & T 
(800)222-0300

SPRINT 
(800)877-4646

AT & T 
(800)222-0299

(650)726-8288
COMCAST 

(866)817-3994
MONTARA 

(650)728-3545

PACIFICA
PG&E (800)743-

5000
(650)991-8138 (650)355-9000

AT & T 
(800)222-0300

SPRINT 
(800)877-4646

AT & T 
(800)222-0299

(650)355-1172
PACIFICA 

(650)355-8000
NORTHCOAST 
(650)355-3462

PORTOLA VALLEY
PG&E (800)743-

5000
(650)851-1594 (650)592-2411

AT & T 
(800)222-0300

SPRINT 
(800)877-4646

AT & T 
(800)222-0299

(650)330-6300
COMCAST 

(866)817-3994
CA WATER 

(408)367-8200

REDWOOD CITY
PG&E (800)743-

5000
(650)780-7400 (650)780-7190

AT & T 
(800)222-0300

SPRINT 
(800)877-4646

AT & T 
(800)222-0299

(650)780-7100
COMCAST 

(866)817-3994
PUBLIC WKS 

(650)780-7464

SAN BRUNO
PG&E (800)743-

5000
(650)616-7096 (650)583-8536

AT & T 
(800)222-0300

SPRINT 
(800)877-4646

AT & T 
(800)222-0299

(650)616-7100
SAN BRUNO 

(650)616-3100
SAN BRUNO 

(650)616-7160

SAN CARLOS
PG&E (800)743-

5000
(650)802-4255 (650)592-2411

AT & T 
(800)222-0300

SPRINT 
(800)877-4646

AT & T 
(800)222-0299

(650)802-4277
COMCAST 

(866)817-3994
CA WATER 

(408)367-8200

SAN MATEO
PG&E (800)743-

5000
(650)522-7940 (650)595-3900

AT & T 
(800)222-0300

SPRINT 
(800)877-4646

AT & T 
(800)222-0299

(650)522-7700
COMCAST 

(866)817-3994
CA WATER 

(408)367-8200

S. SAN FRANCISCO
PG&E (800)743-

5000
(650)829-3950 (650)589-4020

AT & T 
(800)222-0300

SPRINT 
(800)877-4646

AT & T 
(800)222-0299

(650)877-8900
RCN     

(800)746-4726
PUBLIC WKS 

(650)877-8500

WOODSIDE
PG&E (800)743-

5000
(650)851-1594 (888)442-2666

AT & T 
(800)222-0300

SPRINT 
(800)877-4646

AT & T 
(800)222-0299

(650)363-4911
COMCAST 

(866)817-3994
CA WATER 

(650)367-6800

San Mateo County  is  located in the  San Francisco Bay Area, it covers most of the 
Peninsula just south of San Francisco, and north of Santa Clara County. Stretching from 
the Pacific Ocean to the bay, the county is known for a mild climate and scenic vistas. 
Nearly three quarters of the 455 square miles of land in the county is open space.  
 
Founded: April 19, 1856 Coastline: 57 miles
Population: 718,451  Consists of 20 plus cities 
 
San Mateo County Attractions:
San Mateo County Museum, CuriOdyssey, Burlingame Museum of Pez Memorabilia, Filoli, 
Hiller Aviation Museum, Sánchez Adobe Park, Pigeon Point Lighthouse, Pulgas Water 
Temple, San Mateo Japanese Tea Garden, San Francisco International Airport.
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